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Kobra Shredder Model 240SS5

£683
(Save £512)
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The Kobra 240 by GSA features outstanding
performance. Choose the shredder 240 for a powerful, affordable, and versatile shredder. This
compact unit can sit next to a copier in a crowded office and shreds almost any job with its
powerful continuous-duty motor. It features a heavy-duty chain drive and reliable, simple
electronics. Choose the Kobra 240SS5 if you want several enhanced features including the
ability to shred CD-ROMs, floppy disks and paper. Order yours today!

Shreds up to 30 sheets of paper at a time!
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Features: qlSk’ or 3 credit cards at a Feed Opening | 9 1/2"(241.3mm)
time. [
-Automatic start/stop via a Sheet. 30
photo cell. | Capacity
-Stand-by and reverse Specifications: : 31 Ibs. (14.06
modes Weight ke)
. |
-No plastlc wastebags Kobra Shredder Model 240SS5 90 days parts and
required. | labor.
-Cutting head which takes 14 11{/2” 1\37”7;) 22" Warranty Two years parts.
; : ; X Five years on
staples agd paper cl‘lps. Dimensions (368.3 x 558.8 x shrvedger o
-Automatic cut-off in the 330.2 mm) '
. . [
event of a paper jam. [ ) Catch Basket
-Heavy duty steel gears. Shred Size 1/4" (6.35 mm) Volume 9 gal. 34.07L)
|
‘Shreds CDs, and floppy Soeed 18 ft./min. (5.49
disks. pee m./min.)
-Shreds 1 CD, 1 floppy CDs - Floppy Disks - Paper
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You are a sales engineer for GSA, a company specialized in office products.
You have a meeting today with Mr or Ms Bowles, who is the manager of a
lawyer’s office. This is a first meeting.

Your objective is to present your company and your product as well as
possible, and you should try to answer your customer’s needs.




